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我的投资经验谈 
戴光明 
DISCLAIMER 
The opinion given in this presentation is based on 
information found in the public domain with further 
compilation and analysis and my personal experience. It is 
intended to provide to you for reference as an advice, or an 
opinion, to aid you in making your investment decisions. 
However, there is no guarantee or warrantee that such 
pieces of advice or opinion will result a gain in your 
investment. You are fully responsible for your own 
investment decisions and you can only use this presentation 
as a reference “at your own risk.” 
OUTLINE 
• Stocks (Active) 
• Options (Active) 
• Mutual Funds (Passive) 
• Manage Your Own Business (Active) 
• “Alternative” Investments 
• Currencies (Active) 
• Commodities (Active & Passive) 
• Real Estate Investments (Passive) 
• Single family residential homes 
• Multi-family (apartments) 
• Office Buildings 
• Industrials 
• Retails 
• Hotels 
• Others (Medical office/Senior housing, Student housing, Self-storage, Mobile 
home parks, raw lands, etc.) 
• Financial Planning and Wealth Management (Passive/Active) 
• Open Discussion and Q&A 
Stock 
A COUPLE OF AREAS TO SHARE 
1. Elliott Wave and Its Application to Stock Trading 
2. A couple of Arbitrage Ideas 
ELLIOTT WAVE (五浪法) 
• Introduced by R.N. Elliott in 1938, “The basis of the wave principle” 
• Popularized by R.R. Prechter in 1980s due to his correct prediction of the bull 
market and became an influential market driver 
• The 5 waves: in bull market, wave 1 up wave, wave 2 down wave, wave 3 up wave, 
wave 4 down wave, and wave 5 up wave. In bear market, wave A down wave, 
wave B up wave, wave C down wave.  
• The length of each wave is usually associated with Fibonacci numbers 
• The magnitude is often associated with golden ratio (the ratio of two consecutive 
Fibonacci numbers is nearly 0.618) 
• Elliott wave is based on human psychology, or crowd psychology 
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ELLIOTT WAVE – EXAMPLE 5 (US DOLLAR) 
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ELLIOTT WAVE – US DOLLAR (BIGGER PICTURE) 
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ELLIOTT WAVE – EXAMPLE 6 (NATURAL GAS) 
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NATURAL GAS – CORRECTIVE WAVE 
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WAVE COUNT – NATURAL GAS 
Natural Gas – Complete Motive Wave   
3/3/2016 $1.639   
4/24/2016 $2.285 39% 44 days (W1) 
5/25/2016 $1.955 -14% 29 days (W2) 
10/13/2016 $3.366 72% 105 days (W3) 
11/9/2016 $2.546 -24% 20 days (W4) 
12/28/2016 $3.994 57% 36 days (W5) 
   144% TOTAL (234 days) 
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Fibonacci # 
Natural Gas – Complete Corrective Wave  
12/28/2016 $3.994   
1/9/2017 $3.098 -24% 9 days (WA) 
1/26/2017 $3.494 13% 15 days (WB) 
2/22/2017 $2.522 -28% 21 days (WC) 
   -42% TOTAL (45 days) 
3/13/2017 $3.089 21% 13 days (W1) 
3/17/2017 $2.882 -7% 5 days (W2) 
3/31/2017 $3.193 11% 11 days (W3) 
WHY NATURAL GAS IDEAL FOR ELLIOTT WAVE? 
1. Very few factors 
1) Consumer demand due to air-conditioning and heating (weather) 
2) Weekly storage data, reported by EIA Thursdays 7:30 PCT 
3) For power generation but demand very stable 
4) Export primarily to Mexico, but again demand very stable 
2. Fundamentals are determined by storage data (demand and supply) 
3. Sentiment is determined by speculation on the weather in the future 
4. Technical is thus heavily used 
CRUDE OIL – FACTORS 
GOLD – FACTORS 
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SUPPLEMENTAL EVIDENCE 
1. CNN Fear and Greed Index 
2. Investor Intelligence Sentiment Index (IISI) 
3. On Balance Volume (OBV) of S&P 500 Index by Benny Choi 
4. Daily Advance/Decline (A/D) Line of Indexes by Forbes Columnist Tom Aspray 
5. Other Technical Indicators 
① S&P 500 Index Put/Call Ratio 
② Vix (Volatility Index) 
③ Market Relative Strength Index (RSI) 
④ Moving Average Convergence/Divergence (MACD) 
⑤ Starc Band (http://www.viperreport.com/how-to-use-starc-bands-one-of-my-
favorite-chart-tools-of-all-time/) 
 
Easier to predict market bottom than market top 
A.J. Frost and R. Prechter, Elliott Wave Principle: Key to Market Behavior, 
Atlanta Book Company, 2009. 
Tom Aspray’s A/D Line: http://www.viperreport.com/ad-line-market-timing-
stock-picking-trading/ 
NATURAL GAS – STARC BAND – POWERFUL TOOL 
$2.936 
$3.324 
ARBITRAGE (套利、稳赚买卖) 
1. Converting capital gain to tax-free municipal dividends 
2. Hedging securities related to futures 
(1) CAPITAL GAIN -> TAX-FREE DIVIDENDS 
Converting Taxable Income to Tax-Free Income By 
Investing Overnight CA Muni 
1. Buy CA Muni CEF one day before the ex-dividend day 
2. Sell the shares on the ex-dividend day with a loss 
3. The loss generally equals to the tax-free dividend 
4. The loss (capital loss) offsets capital gains elsewhere 
5. Capital gain -> Tax free dividends 
 
Capital 
Gain 
Capital 
Loss 
CA 
Muni 
Dividend 
offset 
equal 
CA MUNI 
SYM Price Change Dividend  Yield D-Ran M-Ran Y-Ran 
AKP $13.30 $0.00 $0.0627  5.66% 0.86% 4.10% 20.45% 
CEV $12.48 $0.00 $0.061337 5.90% 1.21% 3.98% 24.36% 
PCK $9.74 $0.06 $0.05375  6.62% 0.99% 4.03% 22.59% 
PCQ $16.18 $0.02 $0.077  5.71% 1.00% 4.23% 17.18% 
PZC $11.88 $0.15 $0.06  6.06% 1.04% 3.56% 20.54% 
VCV $12.30 -$0.05 $0.066  6.44% 0.99% 4.02% 24.80% 
MUC $14.16 $0.01 $0.0675  5.72% 0.87% 3.04% 19.92% 
BFZ $14.42 -$0.09 $0.0722  6.01% 0.97% 3.57% 20.18% 
MYC $15.23 -$0.14 $0.074  5.83% 0.96% 4.32% 21.21% 
MCA $14.57 -$0.03 $0.073  6.01% 0.87% 3.30% 20.04% 
NAC $14.44 -$0.01 $0.08  6.65% 0.92% 4.21% 23.89% 
NKX $14.59 $0.00 $0.072  5.92% 0.92% 3.83% 24.47% 
NZH $13.82 $0.00 $0.067  5.82% 0.92% 3.85% 20.98% 
NVX $14.95 $0.00 $0.07  5.62% 0.94% 3.33% 16.19% 
EIA $11.87 -$0.02 $0.060916 6.16% 0.93% 6.32% 25.02% 
EVM $11.43 -$0.06 $0.057  5.98% 0.93% 3.66% 29.75% 
NBW $14.21 -$0.14 $0.068  5.74% 0.93% 7.95% 26.46% 
Those CEFs usually leverage at about 40%, so fluctuate heavily. Best 
unleveraged mutual fund is BCHYX. 
NATIONAL MUNI 
NATIONAL MUNI (MORE SYMBOLS) 
The best candidate is with very large 
dividend, high volume, marginable, close-end 
funds. 
(2) HEDGING SECURITIES RELATED TO FUTURES 
1. Find out a pair of exchange trade funds (ETFs) or exchange trade notes (ETNs) 
that are bullish and bearish of certain futures (often commodities) 
2. During a trading range channel for the underlying security, short sell both the 3X 
bull and 3X bear ETFs or ETNs 
3. You may need to pay interests because of borrowing the shares 
4. Every month when futures roll over, because of the contango (front month future 
more expensive than current future), the ETFs or ETNs devalues during the 
rollover, I call it wearout 
5. Do necessary rebalancing if the underlying security fluctuates too much 
6. Wait to make money 
UGAZ DGAZ 
POTENTIAL PAIRS 
Symbol      Note        Wearout % Interest      Volume Price 
UWTI 3X Oil Bull 9% 3% 20,000,000  
DWTI 3X Oil Bear 9% 5.50%   3,500,000  
UGAZ 3X Gas Bull 12% 5.50%   7,000,000 $15.97 
DGAZ 3X Gas Bear 12% 6.25% 20,000,000   $5.89 
NUGT 3X Gold Bull 6% 5.50% 50,000,000   $8.57 
DUST 3X Gold Bear 6% 5.50% 13,000,000 $35.99 
NOTE: Wearout rate is per month; short interest is per year. 
Historically, VXX is the most famous security that wears out a lot.  Ten years ago, 
it was nearly $30,000. Today it is $17.54. This is more than 50% wearout a year, 
or about 6% a month compound! 
Options (期权) 
PUT/CALL FORMULA 
F. Black and M. Scholes, “The pricing of options and corporate liabilities,” J. Political 
Economy 81(3), 637-654 (1973). Black got 1997 Nobel Price for Economy. 
The Black-Scholes Option Pricing Formula 
S0 = Stock price 
K  = Strike price of option 
r  = Risk-free interest rate 
T = Time to expiration in years 
σ  = Volatility of the price change of the underlying stock price 
N(x) = The cumulative normal distribution function 
PERSONAL EXPERIENCE 
1. Never buy out-of-money calls; most of those will expire worthless 
2. At market bottom or stock bottom, sell long-term (leap) naked puts 
3. If you feel market is topping, sell covered calls to increase yield (Warren Wang 
and 刘思both like the idea) 
4. Protected strategies (covered calls, covered puts, collars, spreads, butterflies, 
straddles, strangles, etc.) by putting in the maximum loss 
BIGGEST SUCCESSFUL EXAMPLE – DOUBLE-DOWN 
Near market bottom early 2009, when AAPL was at about $84 (low at about 
$78), short sold 10 contracts of options for 18 months expiration, striking 
$150 for about $67 per share, total of $67,000. 6 months later, AAPL went 
up to nearly $150, the option contracts were closed at about $15, net 
$52,000 gain. 
A double-down action was taking where the cash obtained from shorting 
AAPL option was used to buy 3,000 shares of QLD (2X QQQ) at about $20 
(low was $19.6). 6 months later, they were sold over $50, for another gain 
of about $90,000. Of course, today QLD is over $200 (adjusted for the 2:1 
split). 
Together, it was a gain of nearly $150,000! 
A COUPLE OF ARBITRAGE/LOW-RISK EXAMPLES 
1. Search for the violation of Put-Call Parity (absolutely 
risk-free) 
2. Trading low-risk volatility change before quarterly 
report 
PUT-CALL PARITY VIOLATION TRADE 
Two Characteristics 
1. No initial outlay of capital (无本生意) 
2. No any risk other than trading commission (无风险) 
Right side > left side: Sell short stock, buy call and sell short put; 
Left side > right side: Buy stock, buy put and sell short call. 
HOW IT WORKS – BY EXAMPLE 
1. On 5/8/2008, Exxon Mobil (XOM) stock price was at $88.8015 at a moment. At 
the same time, the May $90 call was worth $0.63 and May $90 put $2.33. Since 
we were at low interest environment, we put r = 0.  The left side is $90.63 and 
the right side is $91.1315. We found a violation! 
2. Short 1,000 shares of XOM for $88,801.5; short 10 contracts of XOMQR (May 
$90 put) for $2,314.5 (after $15.5 transaction fee) and paid $645.5 (after 
adding $15.5 transaction fee) for XOMER (May $90 call).  
3. By option expiration on 5/19/2008 (about 10 days), no matter XOM is up or 
down, it is guaranteed to make $2,314.5-$645.5-$90,000+$88,793-$8 = $454. 
This amount of $454 was determined at the moment when the trade happened, 
not by the price change of XOM later on. Hence it is risk-free. 
4. We did not spend money; in fact, we got nearly $90,000 free money (only not 
accruing interest due to low interest rate environment). So no initial outlay. 
At expiration, if price is over $90, you are protected by the call; if the price is 
under $90, your short put is protected by the short sale. So you are covered 
by any price change. 
HOW IT WORKS – MORE EXAMPLES 
VOLATILITY CHANGE TRADE IDEA 
1. Get a list of high volatility stocks, find one stock one day before 
quarter report/special event 
2. Predict the potential swing size and volatility change 
3. In an Excel file, play with equal spread two puts below the current 
price and two calls above the current price 
4. Make the trade: Buy P1 and C2 and sell P2 and C1: fund P1 with 
P2 and C2 with C1 
5. Close the options contracts after quarter report/special event 
6. This is a low-risk trade because potential gain is many times 
higher than potential loss 
P1  P2  S  C1  C2 
VOLATILITY CHANGE TRADE – BY EXAMPLE (1) 
On 8/6/2014, PCLN was at $1228.49, the quarterly report was 8/11/2014. Kp1 = 
$1160, Kp2 = $1205, Kc1 = $1255, Kc2 = $1300. Expiration 8/16/2014 (one 
week). 1 contract, p1 = $3.66, p2 = $12.12, c1 = $11.74, c2 = $4.07. 
VOLATILITY CHANGE TRADE – BY EXAMPLE (2) 
On 7/24/2014, AMZN was at $341.79, the quarterly report was 7/24/2014. Kp1 = 
$300, Kp2 = $330, Kc1 = $350, Kc2 = $380. Expiration 7/26/2014 (one day). 10 
contracts, p1 = $0.07, p2 = $3.20, c1 = $4.51, c2 = $0.27. 
VOLATILITY CHANGE TRADE – BY EXAMPLE (3) 
On 7/24/2014, BIDU was at $189.5, the quarterly report was 7/24/2014. Kp1 = 
$170, Kp2 = $180, Kc1 = $200, Kc2 = $210. Expiration 7/26/2014 (one day). 1 
contract, p1 = $0.12, p2 = $1.08, c1 = $1.05, c2 = $0.17. 
A LIST OF HIGH VOLATILITY STOCKS 
Mutual Funds 
THE POWER OF COMPOUND 
Last year, Warren Buffet released his company Berkshire Hathaway stock increased 
over the last 50 years 1,826,163%, or 21.68% compound annually (S&P 6.5%)! 
PASSIVE VS ACTIVE INVESTMENT 
MOST TRUSTABLE RATING AGENCIES 
1. Morningstar (4 and 5 star Silver and Gold mutual funds) 
2. Lipper (5 leaders: total return, consistent return, preservation, 
expense, tax efficiency) 
MUTUAL FUND FAMILIES 
$1.7T 
$2.9T 
$432B 
$513B 
$473B 
$1.4T 
Data from InvestmentNews 2016 
PERSONAL EXPERIENCE 
1. The number one factor is to choose mutual funds with minimum 
management fees, preferably passive funds (most Vanguard funds fees 
are lower than 0.1%) 
2. Balanced funds tracking S&P 500 should consist of 50% or majority of 
assets 
3. For semi-active management, use sector funds or ETFs (XLY, XLP, XLE, 
XLF, XLV, XLI, XLB, XLRE, XLK, XLU) for moving funds in and out 
4. For IRA accounts, use high yield funds; for non-IRA account, use growth 
funds 
5. A rule of thumb is, if you are 20 year old, put at least 80% to stocks; if 
you are 40 year old, put 60% into stocks; if you are 60 year old, put at 
most 40% into stock. Ideally, you need to have stock (including foreign 
stocks), bonds, money markets, and a little bit of gold (or gold mining 
stocks, or like GDX). 
Buy A Business 
COMMERCIAL BUSINESS BROKER 
Joan Young, CBB 408-389-1184x102 https://www.sunbeltbayarea.net/business/ 
SB677 – Manufacturing Precision Metal Shop 
SB678 – Tutoring Franchise 19 Yrs in Bay Area 
SB679 – Multi-Unit Franchises in So Cal 
Asking price: $3,800,000 
Revenue: $3,979,567. EBITDA: $1,069,573 
Asking price: $246,487 # of employees: 1FT+10PT 
Revenue: $354,411. SDE: $76,936 
Asking price: $3,410,250 
Revenue: $3,210,709. EBITDA: $673,007 
New Listing 
RESEARCHED SMALL BUSINESSES 
2012 
2015 
2015 
2014 
2015 
2015 
2015 
DUE DILIGENCE 
Signarama Pro Forma 
POPULAR FRANCHISE BRANDS Data from Franchise Direct 2016 
REGISTER A CALIFORNIA CORPORATION 
1. Select a business name, make sure no duplicates, check 
http://www.sos.ca.gov/business-programs/business-entities/name-availability/ 
2. Prepare and file Articles of Incorporation, $100 fee, forms here: 
http://www.sos.ca.gov/business-programs/business-entities/forms/ 
3. Appoint a registered agent, can be yourself.  
4. Setup a corporate records book (official documents, minutes of directors and 
share holder meetings) 
5. Prepare corporate bylaws 
6. Appoint initial corporate directors 
7. Hold your first board of directors meeting 
8. Issue stocks 
9. Pay $800 California franchise tax the second year (Jan the most benefit), if the 
corporation closed the same calendar year, the $800 is waived 
10. File a Statement of Information, $25 fee, within 90 days 
11. Obtain federal tax ID, https://www.irs.gov/businesses/small-businesses-self-
employed/apply-for-an-employer-identification-number-ein-online 
Commercial Real 
Estate Investments 
REAL ESTATE VS S&P 500 RETURNS SINCE 2000 
Since 2000: S&P 2.09% 
RE: 10.66% 
Since 2003: S&P 6.5% 
RE: 8.8% 
Since 2009: S&P 13.0% 
RE: 13.4% 
RE data from RealtyMogul 
S&P data from yahoo finance 
WHY COMMERCIAL RE THAN RESIDENTIAL? 
1. Commercial real estates are managed by professionals while 
almost all residential real estates are managed by individuals 
2. Commercial RE is less competitive than residential RE 
3. Valuation for CRE is through “ops”, and valuation for residential 
RE is through “comps” 
4. CRE investment is “passive” and residential RE is “active” 
Ops vs Comps 
COMMERCIAL RE INVESTMENT IS RISKY 
1. Sponsor risk (for residential no risk because you are on your own) 
2. Debt risk (for residential lower risk because you can inject capital if needed) 
3. Cap rate risk (for residential you are managing yourself) 
4. Tenant risk (for residential same risk, may be higher) 
5. Leasing risk (for residential same risk, may be higher) 
6. Physical asset risk (for residential same risk, may be higher) 
7. Entitlement risk (for residential no risk if no construction or big remodel) 
8. Construction risk (for residential no risk if no construction or big remodel) 
9. Market risk (for residential same risk, may be higher) 
10. Geographic risk (for residential same risk, may be higher) 
CRE Risks From CrowdStreet 
COMMERCIAL REAL ESTATE MARKET SIZE 
Dec. 2014 data from jllipt.com 
Residential RE is about 
2 times commercial RE 
size. 
COMMERCIAL RE TRANSACTION VOLUME 
MARKET SIZES OF DIFFERENT TYPES 
Dec. 2015 data from Forbes 
Other interesting sectors 
 
 Senior housing 
 Student housing 
 Mobile home parks 
 Self-storage 
 Tennant-in-common 
CURRENT CAP RATE Source: National Association of Realtors 
COMMERCIAL RE INVESTMENT STRATEGIES 
(12.1%) 
(13.4%) 
(7.7%) 
(8.6%) 
(10.4%) 
(12.2%) 
(18.4%) 
(24.5%) 
Bull Market Full Cycle 
Data from NCNEIF 
(0%-25%) 
(20%-50%) 
(30%-70%) 
(50%-80%) 
Leverage 
COMMERCIAL RE INVESTMENT SUB-MARKETS 
OUTLOOK 
2016 survey 
Survey source: from Forbes 
SECTORS MORE RESISTANT TO DOWN TURN 
There is about two-year lag between residential RE and commercial RE 
WHAT IS REAL ESTATE SYNDICATION? 
Real Estate Syndication is simply the pooling of funds 
from a number of investors and channeling those funds 
into real estate projects. These funds can be used to 
acquire a property in its entirety, or can be used as an 
equity contribution to the project in addition to a 
commercial mortgage, which would fund the majority of 
the project’s cost. 
 
REAL ESTATE CROWDFUNDING 
1. Security Act of 1933 strictly banned public marketing of private security 
investments, such as private equity real estate investments 
2. The Jumpstart Our Business Startups (JOBS) Act of 2012, in particular Title II, 
eliminate the restriction of public solicitation of private security investments 
3. Fundrise was the first (2013) real estate crowdfunding platform to publically 
raising funds for real estate project, followed by popular platforms like 
RealtyShares, RealtyMogul, RealCrowd, CrowdStreet, etc. 30 day cool down 
period 
4. To implement the Dodd-Frank Wall Street Reform & Consumer Protection Act,  
Rule 506 (c) gives green light to “accredited investor” direct access to the sea of 
real estate private equities 
 
DEFINITION OF “ACCREDITED INVESTORS” 
One of the following is sufficient: 
1. An individual who makes an annual income of $200,000 for the 
last two years 
2. A couple who make a combined annual income of $300,000 for 
the last two years 
3. An individual or a couple who has a net worth of $1,000,000 
(excluding the primary residence) 
4. A business entity whose equity owners are all accredited 
investors 
5. An entity who has a total asset in excess of $5,000,000 
Related: 
Qualified purchaser: A person with a minimum of $5MM in 
investments 
Qualified client: A person or an entity who has a minimum of 
$1MM under management 
POPULAR CROWDFUNDING PLATFORMS 
OTHER CROWDFUNDING PLATFORMS 
US TOP REAL ESTATE PRIVATE EQUITY FIRMS 
Minimum single-deal investment is $5MM for the 50th largest CRE firm. 
COMPARISON 
General Investors 
Platforms 
Sponsors 
Accredited Investors 
CAPITAL TYPES 
Bridge loan 
Mezzanine debt 
First lien 
LEGAL STRUCTURE 
Often act as the Sponsor 
LEGAL DOCUMENTS 
Private Placement 
Memorandum 
(PPM) 
Subscription 
Agreement 
1. Terms of the offering 
2. Risks of the investment 
3. Management 
4. Prior financial performance 
5. Future prospects 
1. A promise by the company to sell 
a given number of shares to an 
investor in a given price, and an 
agreement by the investor to pay 
that price 
2. Legal binding, compliance, etc. 
THINGS TO LOOK BEFORE SIGNING UP 
1. Research the sponsor and its track record 
2. Preferred Cash on Cash return (> 10%), and the promote split after (> 70/30) 
3. Find out the term (2/5/7/10 years) and whether an early exit is possible 
4. Fees (total fees < 2% of equity) 
5. Sponsor co-investment (skin in the game) 
6. Pro Forma and sensitivity analysis (most conservative is the best) 
7. Whether there is capital calls in the future 
8. Check if they have a feasible plan B if the strategy does not work out 
9. Seek its place in portfolio (diversification in terms of asset type, strategy, location, 
holding period, etc.) 
 
UNDERSTANDING CRE FEES AND RETURNS 
• Asset acquisition fee (one time, % of equity) 
• Asset management fee (yearly, % of equity) 
• Hurdle rate, preferred rate (yearly, % of equity) 
• Cash-on-cash rate (yearly, % of equity, distribution can be monthly or quarterly) 
• Waterfall split, i.e., after preferred rate met, how sponsor/investor split profit 
• Project IRR is the internal rate of return (compound) over the entire project 
• Other fees 
• Loan fee (and interest rate and term) 
• Construction fee 
• Placement fee 
• Sponsor’s equity (% of total equity) – Skin in the game 
TARGET COMMERCIAL RE RETURNS 
DEBT: 
8-12% 
Fixed 
Return 
EQUITY: 
15-20% 
IRR 
Return 
First Lien Best Sponsors 
TWO INVESTMENT GROUP CONNECTIONS 
YouTube: https://www.youtube.com/watch?v=9i5utdIhqlE 
Jeremy Roll 
President, Roll Investor Group 
Co-founder, For Investors by Investors (FIBI) 
Mark Robertson 
President, CrowdDD 
Co-founder, 506 Investor Group 
Please DO NOT contact them directly! 
REAL ESTATE DUE DILIGENCE TIPS 
1. Carefully look at the track record of the sponsor 
2. Search every piece of fees associated with the investment 
3. Search for a preferred return (8-10% minimum) 
4. Review the profit split (prefer 80/20) 
5. Look for conservative assumptions in pro forma (worst case scenario) 
6. Assess the operator’s business plan and strategy (Plan B etc.) 
7. Assess the location and demographics (diversified) 
8. Speak with the operator (Q&A, webinar, gathering, etc.) 
9. Perform background check of the operator (search track records, legal cases) 
10. Review all the legal documents (including fine prints) 
SOME BEST DIRECT SPONSORS 
Two Funds, 10-12%, Min: 100K 
Construction loans, 65% LTV 
TIC niche, Fund III IRR: 30%, 50/50, Min 50K Lowest fee: Pref 8%, IRR 15%, 70/30, Min 50K 
Multi-focus, diversified locations, 150MM 
Pref 9%, IRR 18%, 80/20, Min 100K 
Multi-focus, diversified locations, 150MM 
Pref 10%, IRR 20%, 50/50, Min 250K 
Mobile home parks 
Industrial development 
Multi-family Medical office Hospitality 
SOME BEST DIRECT SPONSORS (CONTINUED) 
Opportunity Fund II: Min 50K, 24M 
Notes: 6-8%, Pref: 10% IRR 12-16% 50/50 
Raw land/Tax Lien/Rental 
Fund VI: Min 50K, Pref 8%, IRR 9-12%, 60/40 
Office, hotel, industrial, Retail, SF/MF, storage 
Pref: 8%, IRR 9-14% 70/30, Min 100K, 24M 
Retail, office, industrial, SF/MF (No info) 
Senior housing 
(No info) 
IRR: 10-16%, 60% LTV 
Construction loan MF, 4 Funds. Equity Fund II, 250K 
Pref: 7%, IRR 17%, 80/20, 6M 
Assuravest Fund 
IRR: 10-18%, 24M, Min 10K 
Residential real estate 
FUND DATA 
1. Broadmark Fund I (https://www.youtube.com/watch?v=1LZdAWK70NE, CUSIP 69899G533), fee 1.0+%, pref 6%, IRR 12-
15%, 80/20, evergreen, no leverage, max LTV 65%, 12M, monthly, 50K (25K), pacific west construction loan 
2. Broadmark Fund II (http://broadmark.com/docs/BRELF_II_Executive_Summary.pdf, CUSIP 58799W300), fee 1.0+%, pref 
6%, IRR 12-15%, 80/20, evergreen, no leverage, max LTV 65%, 12M, monthly, 50K (25K), Denver area construction loan 
3. Origin Fund III (https://www.origininvestments.com/2015/12/17/fund-iii-fees-explained/), fee 4.13% (2.63%), pref 9%, 
IRR 18%, 80/20, 9 years, max leverage 70%, 100K, quarterly, multifocus, diversified locations, 150MM 
4. MLG Fund III (http://mlgcapital.com/our-investors/current-offering/), fee 1.56%, pref 8%, IRR 15%, 70/30, 8 years, max 
leverage 70%, 50K, quarterly, multifocus, diversified locations, 150MM 
5. MHC America Fund (http://mhcamerica.com/may2016/), fee 1.88%, pref (A: 10%, B: 8%), IRR (20%), 10 years, max 
leverage 70%, 250K (A), 50K (B), quarterly, mobile home parks, diversified locations, 200MM 
6. Virtua High Growth Fund III (http://www.virtuapartners.com/portfolio), fee 3.0%, pref 15%, IRR 30%, 50/50, 3 years, max 
leverage 70%, 50K, quarterly, tenant-in-common, distressed properties, diversified locations, 100MM 
7. Alturas Real Estate Fund (http://www.alturas.com/alturas-real-estate-fund/), fee 1.5+%, evergreen, pref 8%, IRR 9-14%, 
70/30, 24M, max leverage 75%, 100K, quarterly, retail, office, industrial, SF/MF 
8. Voyager Opportunity Fund II (http://www.voyagerpacific.com/investors/, CUSIP 258994037), fee 1.73%, evergreen, pref 
10%, IRR 12-16%, 50/50, 24M, monthly, 50K (25K), raw land (20%), tax lien (10%), rental (70%) 
9. Fairway Fund VI (http://www.fairwayamerica.com/investments), fee 1.5+%, evergreen, pref 8%, IRR 9-12%, 60/40, 50K, 
24M, max leverage 66%, quarterly, office, hotel, industrial, retail, SF/MF, storage 
10. DLP Equity Fund II (http://dlpcapitaladvisors.com/dlp-equity-fund-ii-llc/), fee 1.5+%, evergreen, pref 7%, IRR 17%, 80/20, 
6M, 10 years, 250K, quarterly, distressed, under-valued SF/MF 
11. DLP Income/Growth Fund I (http://dlpcapitaladvisors.com/dlp-income-growth-fund-i-llc/), fee 1.0+%, evergreen, pref 10%, 
IRR 11%, 80/20, 12M, 250K, monthly, private loans, direct fund investments 
12. DLP Lending Fund I (http://dlpcapitaladvisors.com/dlp-lending-fund/), fee 1.0+%, evergreen, pref 10%, IRR 11%, 80/20, 
12M, 500K, monthly, private secure mortgage, note, typically 1 position 
Financial Planning and 
Wealth Management 
WEALTH MANAGEMENT 
MONEY SAVING TIPS 
1. “Backdoor” Roth 
2. HSA as an investment vehicle 
 
WHY ROTH? 
• Huge amount of government debt 
makes future tax hike very likely 
• Historical maximum marginal tax rate 
in the US makes current cap in the 
lower band 
• Life expectancy is improving, making 
people to save more for longer life 
 
Individual Tax Rate Depends on 
• Marginal tax rate 
• Taxable income 
 
 
At Retirement 
Tax Rate Higher -> Roth better 
Tax Rate Lower -> Traditional IRA better 
Data from IRS 
US HISTORICAL TAX RATE 
Blue line is for accredited investor’s marginal tax 
rate, or $300,000 in 2015 value for married 
couple filing jointly. 
Data from IRS. Inflation data using CPI only. 
MORE MONEY SAVING TIPS 
• Mileage/cash rewards and cash rebate for new credit card 
application 
• Consolidate assets into few established financial institutions 
• Open new bank accounts for cash rewards 
• Always ask for fee waiver, almost all will be honored 
• Never pay minimum balance with credit card, always pay in full 
• Negotiate price with multiple dealerships when purchasing a car 
• Order genius parts for car repairs 
• DIY cars/appliances/yard/house etc with YouTube help 
• Ask for rain checks when discount items sold out in a store 
 
OPEN DISCUSSION / Q&A 
